objectio;:g

lack of perceived value in the product or service

lack of perceived urgency in purchasing the offering
perception of an inferiority to a competitive offering
internal political issue between parties/ departments
lack of funds to purchase the offering

personal issue with the decision maker(s)

initiative with an external party

“it's safer to do nothing” perception
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“l don’t have time to plan any training.

Right now, we just need sales.”

immediately downloadable sales tools
without the preparation hassles, without the hr fluff

stay sharp & in front of your prospects and customers

The Networking Presentation
training ePackage

fully-scripted, formatted and editable
PowerPoint® slides,

ready to present to your team
$89.95

The Sales Evaluation ePackage

complete, ready-made, evaluation tool
customizable for any organization

and any sales environment with unlimited usage
$79.95

The Opening Statement Presentation
training ePackage

fully-scripted, formatted and editable
PowerPoint® slides,

ready to present to your team
$69.95

50 Ways & Places to Find New Business

The definitive insider’s guide to

finding new customers and discovering
new ways to get business

$19.95

now available from

justsell.com

the web’s resource for sales & marketing leaders ™

visit www.justsell.com/tools to learn more or call us in Richmond, Virginia at 804-762-4500



