20 Reasons why properties don’t sell:

1. No Photos of the property in the resource databases

2. Photos taken “Into the Light”

3. Subdivision names spelled incorrectly or untraditionally

4. Folio numbers that are incorrect

5. Mapping problems (property doesn’t appear in the proper place in the databases)

6. Data entry errors in the databases

7. Restrictions of advertising to other REALTORS or the public

8. Poorly written marketing/advertising materials

9. Ineffective or undeveloped communication, negotiation or networking skills

10. Agent doesn’t pay to enhance the listing properly on the websites

11. Agent is not technically savvy (thereby misses calls that might have resulted in a sale) This one is hard to measure for most REALTORS

12. Incentives are not properly structured to enhance the success of the listing  

13. Listing agreement was written for too short a time  

14. Agent didn’t discuss absorption rate with the Seller  

15. Agent isn’t skilled in the type of property that they listed and has no database of buyers to mine for buyers.  

16. Poor planning, poor systems, poor execution, poor Sellers!

17. When a REALTOR rests on their laurels, the result is a seller with a languishing listing. It’s just laying around, too. 

18. Low offers of commission splits to agents? (They are only human) 

19. No Virtual Tours  

20. The last possible reason why: Price point is not clearly determined or communicated.

