How to search for OPEN HOUSES on MLXchange: 

Click on Search, OPEN HOUSEs, Enter your criteria a start date and leave the end date open. You will find that the traditional days are different for each area of the county. That is what day of the week Opens are held are different by area. If you do this search you will be able to see when they are typically held in your area. 
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Remember there is an “add more search criteria” button at the bottom left of the screen? It offers things like REFRESHMENTS. How about that? When I searched today there were over 400 listings featuring open houses that are scheduled soon and 121 were serving refreshments! So you can visit properties that are actively being marketed for sale and have a nibble along the way! Watch and learn how each agent handles the visitor and you. What would you do differently? What works? What might not be working for them? What should be done differently?

Remember, if you were selling books in a bookstore you would want to know about the top ten best sellers! In this business it’s the top 10 houses in your inventory list. So go see them, see the one’s that you might like to sell or buy someday.

On the one’s that interest you, give yourself a gift: take a moment or so and write your own notes about what is wrong with the house, what you might want to list it for and how you would approach the seller with that information. Someday you might get that very opportunity! So practice, practice, practice! 

When you get back to the office, do some practical practice work:

1. From the Home page of MLXchange, enter the MLS number, click the GO button.

2. From the I bubble or the details page:

a. Print out the tax on the property

3. Prepare a CMA, in MLX and iMAPP (get the demographics too)

	Look at the 



	History 


of each listing, it has impact, it will tell you how long the property has been listed and if it was listed before. 

Was it ever offered for rent? 

Did it rent? 

Has it ever sold?

4. Write up a listing agreement (practice, practice, practice!)

5. Write out an ad for the property.

a. If the listing agent sets the listing in the MLX so that you could advertise the property go ahead and see if you can sell it.

6. Present the listing agreement to a family member that likes to argue with you!

a. Make notes of their objections and write your replies down!

7. Next write an offer, determine a fair price and present the offer to a family member, note their concerns and make them a part of the offer.

8. Write out your strategy to get the offer to contract.

All of this is exercise for the time when you will “do it for real”. Better to have some experience under your belt first, don’t you think? If you will do 5-7 of these, then the first “real” one will be a piece of cake.  

Remember to use the MLS every day. You can’t hurt it and you need the practice. If you don’t want to do it on your own come back to class! Think about all of the different things you would like to know about a house and try to search for them separately. 

55+,  Gazebo, riprap, seawall, CW80, deepwater no fixed bridge, loft, oversized garage, special, if you have troubles with the searches, come to a MLX 3 class and ask the trainer. That’s an Listing Maintenance (Add/Modify) class!

Remember when you get irritated with the system come back and take an MLX 4 customization class. We can fix almost all of it and you will be so much happier. Happy REALTORS for free what a great idea. See you in class soon!

Doris Barnett

954-287-1000

mailto:dak@online2k.net
p.s.

I can do iMAPP classes at your offices! Ask your manager to call me about this important class. Don’t make the mistake of not using iMAPP information in your CMA’s. They update their deed transfer information weekly, not to mention that you are competing against this program.  They also have phone numbers in the system that you can download and they create great labels. www.imapp.com   Check it out!
